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prime” debacle in the US,
have led to a slowing down
of the housing market and to
lenders being much more
circumspect when it comes
to approving loans.

Both these claims need to be
challenged as far as genuine
investor BTL landlord is
concerned!

The speculators, some of
whom have been buying to
leave empty, and the grow-
ing number of second home
owners, have no doubt had
some effect on distorting the
housing market, though this
could change rapidly if we
see a real downturn.

A recent CAB report claims
that some landlords are us-
ing the possession procedure
(Section 21) to avoid re-
pairs, making their tenants
live in squalor.

and the emergence of the so
called “sub-prime” mortgage
debacle, we’re all now won-
dering if the UK housing mar-
ket will follow suit.

A bleak warning by the IMF
that Britain’s homes are 40%
overvalued—higher than the
US market before it’s collapse,
at 9 times average earnings (up
from 5 times in 2001) - does
nothing to allay our fears.

But if the worst should happen,
and it might not - then what?

Well, there’s a strong letting
market in the UK, a continuing
housing shortage and low un-
employment.

If you are not overstretched

LetProperty
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The so called below mar-
ket value (BMV) strategy
now being advocated by
some advisors (nothing
new if you’re a savvy in-
vestor landlord), if it is not
applied ethically, is likely
to be further grist to the
mill to the critics of BTL.

Several high profile TV
programmes out in the last
week have been highlight-
ing the seedier side of
property investment and
showing some of the hor-
ror stories on both sides—
landlord AND tenant.

All of this does the image
of the landlord no good
whatsoever, as if it wasn’t
bad enough already in
some quarters.

financially and you can man-
age your tenancies well, why
worry about the value of your
property in the short-term?

In fact there could be some
real buying opportunities in
the near future for those with
the resources to add to their
portfolios, but use good advi-
sors and brokers.

All this is nothing new - we
could be going back to nor-
mal conditions, where mak-
ing money from property is
about wise investments, man-
aging tenancies well and
making long-term gains.

Tom Entwistle, Editor
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The Buy-to-Let Mortgage

It has been 10 years since the
first buy to let mortgage came
out.

In 1998 there were just 28,000
buy to let mortgage loans out-
standing whereas the total
now is 850,000, worth just
under £100bn.

Ten years ago getting a good
deal was hard and rates tended
to be quite a bit above those
on standard residential mort-
gages.

Many lenders stayed on the
sidelines to see what hap-
pened, no doubt fearing that
buy to let lending could only
be done at low profit or with a

high level of bad debt.

Their fears proved un-
founded - repossession rates
were actually no worse than
on standard residential mort-
gages and in most cases bet-
ter and showing good profits,
so recently nearly all the big
high street lenders have a
buy to let product offering of
some sort.

The 1.5% premium on the
interest rate that used to be
attached to a buy to let mort-
gage shrunk to about 0.2%.
According to figures from
the Council of Mortgage
lenders there were 333,000

LettingAgent.com

An initiative by Award Winning Landlord Mortgages.

The service is very flexible and provides effective property
management at a fraction of the cost of traditional Letting

Agents.

Renting out a property can be a lot harder than it looks.
Long-term landlords need to treat rentals as a business and run it professionally. You also

need to be ready to tackle several challenges in a competitive market — a company such as
LettingAgent.com can help you overcome each of them.

new buy to let mortgages in
2006 - just over 10% of all
lending — and an almost 50%
increase on 2005. This is
only just short of the 350,000
mortgages taken out by first
time buyers that same year.
However, all this was before
the credit crunch and the
Northern Rock debacle.
Although there’s still de-
mand for buy to let mort-
gages they’re currently
harder to get, suppliers are
withdrawing many products,
and to get good rates you are
looking at higher fees and
strict assessment criteria.
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Buy to Let was an
initiative of ARLA back
in 1996 which has
helped to transform the
UK residential letting
market. Read a
summary of the new
The ARLA Review &
Index of Returns on
Residential Investment

Q3 2007 - Sept 2007

LETTING
AGENT com

20,000 Landlords now have access to this highly competitive service.

The Let-Only service is particularly popular (3% of gross rent).

Available throughout the UK. For details call 0800 183 0070 or visit the website

It's still possible, but tougher to make profits

Getting a buy to let mortgage
is much like getting any other
mortgage with the two main
additional constraints being
the “rental cover to interest”
and the usually tighter “loan
to value” ratios.

Both of these have been re-
laxed in recent years (some
would argue to a dangerous
degree) as lenders have fought
each other for new business.
The rental cover to interest is
the proportion by which the
rent is greater than the interest
that will be paid.

In general, you ought (for
your own good) to ensure that
the rent is equal to at least

125% of the mortgage inter-
est, but lenders have in-
creasingly relaxing this
requirement.

The loan to value ratio is
the amount of the mortgage
loan divided by the house
price.

Mortgage lenders tend to go
up to a maximum of 80%,
though some will do 85%
or 90% and even more in
one or two case, though in
general the higher the per-
centage, the higher the in-
terest rate and the arrange-
ment fee.

Some lenders have relaxed
the rental cover restriction

LetProperty
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to 100% of the interest, if
you put up a larger deposit
- say 25% of the equity.
With the property market
currently in the doldrums
and mortgage rates in-
creasing, despite the possi-
bility of a bank rate de-
cline, making buy to let
pay in the short term will
not be easy.

This is despite good rental
demand and many buy to
let landlords looking to
take advantage of property
price declines and buy
more.

0800 9707 172

Click Here For Your

Immediate Online Quote!
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VisionBase Software Limited

Visionbase software are long established software developers
specialising in high quality CRM and Property Management Software

using Microsoft Visual Fox Pro.

As authorised Sage developers they also develop applications that
integrate with Sage Line 50, Sage Payroll and ACT.

Landlord Manager uses a simple user interface to allow you to
record property income and expenditure for up to 100 properties.
With numerous drill down facilities, reports and graphs you can

easily track the progress of your rented property.
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Organise yowr property information in one
Place and get rid of those spreadsheets with

one simple solution. ..

www.landlord-manager.co.uk

Using a Broker

Around two thirds of all mort-
gages are now taken out via a
specialist broker, with the fig-
ure for buy to let mortgages
thought to be higher.

An experienced broker has the
knowledge and the wherewithal
to search the market for the best
deals, relieving you of much of
the administrative hassle.

Whether you get good advice
from mortgage brokers is of
particular concern to buy to let
mortgage landlords as these
mortgages are treated as com-
mercial mortgages. They are
still unregulated (unlike stan-
dard residential mortgages
which come under strict FSA
regulation) so it’s important
you use a broker you can trust
and perhaps one that is FSA
regulated for their standard
mortgage business—
recommendation is often the
preferred route to a broker.

A good broker — who will be
knowledgeable on letting and
familiar with the nuances of
each lender’s criteria - will be
looking to advise on the best
deals that will work for you.
It’s in their interest to develop a
good long-term working rela-
tionship where they can advise
on purchases and new business
and also on re-mortgaging as
your portfolio develops.

A good broker will want to
understand your investment
strategy and the types of rental

property you deal with.

Long-term strategies work
best, indeed it’s getting im-
possible to make money on
buy to let using a short-term
speculation unless you buy
well below market value.

A successful track record of
buying and letting properties
counts for a lot when it comes
to structuring the deal, and the
broker will want to know
three other important pieces
of information: (1) Do you
know the market you are in-
vesting in? (2) Have you thor-
oughly researched the poten-
tial rental income and is this
realistic? (3) Does the pur-
chase price offer value for
money?

The deal needs to stack-up on
all three counts because, for
example, you don’t want to be
paying a valuation fee if the
rental figure is not achievable,
or the sale price is well above
the value of the property.

The next point to consider
carefully is the amount of
deposit you are willing to put
down. The absolute minimum
you are likely to get away
with right now is 10%.

However, you just don’t get
something for nothing, so if
you are looking for a 90%
mortgage you are limiting
your options in terms of sup-
pliers and you are likely to be

LetProperty
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paying top whack on set-up
fees.

A 15% or more deposit is a
far more realistic amount if
you want to have a choice of
options and secure a good
mortgage deal for buy to let
right now.

For your own financial secu-
rity you should put more
down if you can afford it, to
ensure that the rental income
(allowing for reasonable
voids) stands a chance of cov-
ering your mortgage pay-
ments.

Good mortgages deals have
without doubt become more
difficult to secure following
the recent credit crunch up-
heavals and the wariness of
the institutions to get involved
with anything that might be
associated with the term “sub-
prime”.

One factor to consider is that
many mortgage providers
have had a very good year to-
date and have achieved the
loan targets they set back in
January, so why should they
go out on a limb now on mar-
ginal business?

It could be better to wait until
the new year for some more
competitive deals?

Additional information pro-
vided by Trevor Sharp bro-
kers for:

LandlordMONEY.co.uk
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AccommodationforStudents.com

The UK’s leading web site for Students and Student Landlords

Landlords:

* Advertise your properties
quickly and easily, for just
£5 per property per month.
(Discounts are available for
bulk uploads and long ad-
vertising periods).

* Include images, maps,
features, pricing, contact
details, and more

» We display performance
reports and track the en-
quiries made by students
about your properties

« 1000s of emails are sent by
our student visitors to land-
lords on our site everyday.

* Over 5000 student land-
lords already registered and
using our site.

Click here to create an ac-

Review: Renting—Guide to Tenant's RightS—Lawpack

Those familiar with Lawpack
publications will be aware of
their wide range of high qual-
ity property related books,
agreements, forms and legal
kits. www.Lawpack.co.uk

Also, Tessa Shepperson, so-
licitor, author and website
publisher
www.LandlordLaw.co.uk has
been published by Lawpack
previously (Residential Let-
tings)

So it was with some confi-
dence that | received this new
book from Lawpack for re-
view—I wasn’t disappointed.

This is, as you would expect
from Tessa, a comprehensive
and up-to-date review of the

legal aspects of renting prop-
erty.

Despite the title “The Essen-
tial Guide to Tenant’s Rights”
it’s just as useful for landlords
as it is for tenants—after all
they are mirror images of
each other.

At 312 pages this is no brief
review, rather it’s an in-depth
and more importantly an up-
to-date review of the whole
process of residential lettings
and the law.

There have been some impor-
tant changes to letting laws
recently (and more to come
by the way) so it’s important
that you keep up with all of
these changes.

Money Back Mortgages

Starting off with a brief re-
view of the English legal sys-
tem, Tessa puts letting laws in
England & Wales into context
with the rest of the legal sys-
tem and court procedures.

She goes on to cover tenan-
cies (private and public sec-
tor) and the different types of
housing tenancies, housing
rights, tenancy agreements,
housing benefit, repairs, har-
assment, eviction, and dam-
age deposits.

For landlords and tenants, if
you want to deepen your un-
derstanding of how the Eng-
lish letting system works this
will be the best ten pounds
you ever spent.

Tom Entwistle, Editor

In 2006 www.moneybackmortgages.com was set up to give consumers like
you an impartial service where you can search for and arrange your next mort-

gage with the added benefit of receiving 50% of the commission received by us.

The website has proved particularly helpful for Buy to Let landlords who gen-
erally remortgage on a regular basis to lower their monthly mortgage costs. With
interest rates increasing, here is a way of lowering your remortgage costs.

If you arrange your next Buy To Let mortgage through us you can expect to re-
ceive on average £337.09 per property**.

** This represents the commission payable to clients who have arranged a Buy
to Let mortgage though us. Correct as of October 2007.

MoneyBackMortgages.com is a trading style of Quay FS Limited, which is authorised
and regulated by the Financial Services Authority.

Registered in England and Wales Company Number 5772066. Think carefully before secur-
ing other debts against your home. Your home may be repossessed if you do not keep up
repayments on your mortgage.
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Landlords should look beyond financing factors

Landlords should look be-
yond financing factors.

A new study by TIC has re-
vealed that 54 per cent of
investors cite the size of the
deposit as a leading factor in
deciding whether or not to
invest in a particular region,
but numerous other studies
suggest that it is in fact the
long-term prospects of the
area that matter most.

While lower upfront costs are
undoubtedly enticing, land-
lords may find themselves
loosing out in the long run if
they do not take heed of other
factors. Just this week mort-
gage broker John Charcol has
said that a long-term view
should very much be a prior-
ity for prospective investors,
and to take such a stance
means considering other fac-
tors, such as local employ-
ment levels, amenities and the
presence of good schools.

Of the landlords polled by

Crimson Investments

TIC, 11.5 per cent said that
the existence of regeneration
projects in the area influences
their investment decisions,
but it is worth emphasising
the importance of this factor,
as recent research from the
Investment Property Data-
bank has shown that annual
returns for residential prop-
erty are consistently higher in
regeneration areas.

Similarly, a look at case stud-
ies across the UK bears out
the theory that employment
trends are also crucial. A
study of the Cambridge mar-
ket found that by building
new retail parks and commer-
cial space, previously unde-
sirable areas have attracted
companies to relocate. This
has created job opportunities,
which in turn facilitated the
arrival of high numbers of
workers, significantly boost-
ing demand for rental accom-
modation.

The presence of good schools
cannot be discounted either,
as a study from Halifax made
startlingly obvious last year —
house prices in areas with the
best GCSE results are typi-
cally 12 per cent higher than
the national average.
Landlords should undertake a
lengthy process of due dili-
gence before investing in an
area. Consider the long-term
opportunities of any region,
looking at regeneration pro-
jects, employment opportuni-
ties, local amenities, transport
links, retail and leisure facili-
ties and the existing and pro-
jected house price growth
before committing to a pro-
ject.

The sensible investor will
undoubtedly take all these
points into consideration, as
well as the financial ones
before taking the decision to
invest.

Property Investment — the easy way !

We offer the following services:

*Discounts of 15% - 20% with typical savings of £25,000 on each purchase.

*New build properties from major developers.

*Low deposit down deals.

*Specialist Mortgage Brokers & Solicitors.

*Our ‘Ready to Let Service’ — furnishing packages.

*Appointing the letting agents.

*Continuing support with your property after purchase.

Crimson deal with all of the day-to-day issues involved in purchasing your property, so

you truly are an armchair investor.

This Article Supplied
by TIC Ltd

TIC

Over 10,000 people
receive daily
property investment
news, views and
opinions from TIC.
Subscribe to the
news feed

7 crimson’

iscounted Property Deals

INVESTMEMT PROPERTIES
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Be Careful Not to Over-stretch

Over the last few years
some property investors and
many notices have been
buying up properties like
there’s no tomorrow.
Egged on by some pretty
unscrupulous advisors and
with little thought as to
where their tenants were
coming from, they’re now
scrabbling to let at the same
time as scores of other in-
vestors. The reality is now
beginning to dawn.

Some developments are
oversupplied, so tenant de-
mand is low. Thus rent lev-
els have dropped below the
returns needed to make the
investment viable, and the
property value is probably
considerably less than the

investor paid.

Countless hard luck stories
are now coming out into the
open, and there could be
more to come if tough con-
ditions continue or even
deteriorate further—you
need really good advisors to
steer you away from all this.
Mortgage finance offers,
where you could get 100%
of mortgage interest in rent,
are very risky because you
need to ensure that you have
a sufficient fall back in the
event that rental income
dries up due to voids, if in-
terest rates rise or other un-
expected costs arise.

Many new landlords just
don’t understand that main-
tenance of a property let out

is often higher than on their
own home or that it takes
months to get a bad tenant
evicted, plus all the costs to
get the property back into a
lettable condition.

All this gives landlords with
high borrowings very little
room to play with before
they have to heavily subsi-
dise the shortfalls.

Indeed, with gross yields at
6.1% (Paragon Buy to let
Index July 07) and net
yields probably around
4.5%, it does not take a gen-
ius to see that with base
rates at 5.75% and mortgage
arrangement fees starting at
about £600, new entrants are
already subsidising their
investments.

NORTHERN PROPERTY INVESTMENT AGENCY
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Advertise your properties

to-let on ALL the leading

websites through:
www.LettingZone.com

Incorporating—EUROPEAN PROPERTY INVESTMENT AGENCY ‘Investment Property Tailored

For You’

Northern Property Investment Agency, incorporating European Property Investment
Agency, was founded by professional investors to enable clients to expand and improve
their own investment portfolios. We offer our clients, a stress-free, one-stop shop solution
without encountering any joining, acquisition or membership fees.

NPIA covers two areas of investment property: UK buy-to-let residential and UK commer-
cial, both in the North East and North West of England, whilst EPIA specialise in overseas
buy-to-let residential and commercial properties, predominately in major cities such as
Berlin, Paris, Budapest, Warsaw, and more recently, the Cote D’Azur, Normandy and Brit-

tany.

We are constantly researching the property investment market to enable us to source the

most profitable areas for our clients.

For further information go to our website on www.npia.co.uk, where you can register for
property alerts, email us on info@npia.co.uk, or telephone Bernie or Craig on 020 8421

9801 for further information.

LandlordMONEY

SECURE PROPEATY FIMANCE

Northern Property
Investment Agency

www.npia.co.uk

To Fix or Not?

Generally, fixed rates tend to
be that much more attractive
to landlords on a budget —
those who may struggle a bit
if the variable interest rate
was to rise. Of course, the
fixed rate will have a limited
time period — two, three or
five years being the most
common.

After that time you are back
to the lender’s standard vari-
able rate - usually very un-
competitive.

The other option is discounts
or trackers. Discounted rates
are pegged at a pre-agreed
margin below the lender’s
standard variable rate for a set
period -again two, three or
five years are the most com-
mon periods.

If variable rates are your
thing, look for a variable rate
that tracks the Bank of Eng-
land base rate, not the
lender’s arbitrarily set stan-
dard variable rate.

© LandlordZONE Newsletter - October 2007

As with the fixed rate prod-
ucts, after the discount period
ends, you will be back to the
standard variable rate. Of
course, the neat thing to do is
to try to make sure you don’t
end up on the lousy standard
variable rate — so make sure
of the date when the rate ends
- shop around in good time.
Lenders thrive on inertia and
people not realising there are
better rates to be had than the
standard variable rate.

Tenant¥ERIFY

Page 6



http://www.cover4letproperty.co.uk
http://www.tenantverify.co.uk
http://www.landlordmoney.co.uk
http://www.lettingzone.com
http://www.npia.co.uk

Volume 1, Issue 23 October 2007

Property Investor Show—SECC Glasgow—19-21 October 2007

The Property Investor & Homebuyer Show is the largest dedicated property event held
in Scotland each year and returns to Scotland's premier exhibition venue - the SECC Glas-
gow - for a third year.

The show is the event for serious buyers at every step on the property ladder. So if you are
considering buying for investment or residential purposes, in Scotland, other parts of the
UK or abroad, The Property Investor & Homebuyer Show Scotland will answer all of
your questions.

The show will feature property and property-related services from approximately 60 exhibi- '
tors including major house builders, developers, estate agents, brokers, landlord associa-
tions and other leading property experts...and, as always, its unrivalled programme of in-
formation seminars will cover all aspects of buying, selling, financing and managing your
property. www.propertyinvestor.co.uk/scotland

What's in the News for Landlords?

A recent Report by the Citizen’s Advice Bureau (CAB) claims that landlords are using the threat
of eviction (under Section 21 of the Housing Act 1988) rather than respond to requests for re-
pairs. The report by a CAB employee, Debbie Crow, which claims to be based on extensive re-
search, is calling for changes to the legislation. The Housing Act 1988, widely acknowledged as
being responsible for the resurgence of UK rental market, allows landlords to regain possession
after the fixed-term without having to give a reason. CAB claim this is abused by landlords.

Removal of Tax Relief on Mortgage Interest. Following articles in the Guardian Newspaper on
this topic - Patrick Collinson - arguing that investor landlords are enjoying this tax relief at the
expense of first time buyers, the Institute of Directors (of all people) reported in the Financial
Times - Vanessa Houlder - have now piled in with another argument: that landlords are enjoying
this relief at the expense of other investors. This would be a devastating blow to some landlords. In
fact the UK’s property tax regime is not particularly generous when compared to some other G7
countries, and many allowances have not been increased for years - the Rent-a-Room allowance,
for example, at £4250 pa has not been increased since 1992 when it was introduced.

The Requlatory Reform (Fire Safety Order) came into force October 2006 affecting landlords of
commercial premises and also those owning purpose built and converted blocks of flats, plus
some types of HMO. In the case of commercial premises the occupier as employer is generally
responsible for carrying out a Fire Risk Assessment annually, but this responsibility is often
shared with the landlord, especially where there are common areas. Landlords should ensure that
risk assessments are carried out by whoever is responsible for management. Communities.gov.uk/

The Royal Institution of Chartered Surveyors (RICS) have published a report objecting to the un-
fairness of the government’s remove of empty rating relief on commercial premises. The RICS
are arguing that the measure will prompt many rating disputes as property rates are based on occu-
pied property rents, turnover and trade. When a property is empty it’s value may bear no relation
to what is was when occupied, and may not re-let on such terms in the future. In addition, a multi-
let building rated on a floor by floor basis is likely to produce an empty rating liability in excess of
the value of the whole building.

Landlord Show—-Birmingham NEC—~6th December 2007

Manage your tenancies effectively, keep up to date with new legislation and protect your invest-
ment. But where do you find all the information to help you gain maximum benefit from being a
landlord? The Landlord Show gives you access to all the advice and support you will ever need.

e FREE Seminars! A comprehensive seminar programme will help keep you up to date.

. Free Surgery! Landlord Surgery — your questions answered by a panel of industry experts.
*  FREE Exhibition! Gain access to the best supplier channels in the industry.

e Networking! The ideal way to meet and share best practice ideas with other landlords!

To book your FREE tickets, visit www.landlordshow.info

Or call the bookings hotline on 0800 321 3028
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http://www.cover4letproperty.co.uk
http://www.propertyinvestor.co.uk/scotland
http://www.propertyinvestor.co.uk/scotland
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http://www.citizensadvice.org.uk/index/pressoffice/press_index/press_20070613.htm
http://money.guardian.co.uk/weekly/story/0,,2109099,00.html
http://www.ft.com/cms/s/0/c34d2d08-7205-11dc-8960-0000779fd2ac.html
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ultiple Insurance
Quotations are just a
click away!

Cover4LetProperty.co.uk specialises in insurance for

LetProperty

0800 9707 172

residential and commercial landlords. By inputting simple details of your property or port-
folio just once onto the Cover4LetProperty online quote form, you can access up to five

quotes instantly.

Cover4LetProperty.co.uk is a trading style of Alan Blunden & Co. Ltd. Insurance bro-
kers, who arranged over 40,000 insurance policies for landlords in the UK.

Cover4LetProperty.co.uk uses a panel of insurers, selecting the most appropriate ones

for your property.

Or you can call Cover4LetProperty.co.uk on 0800 9 70 71 72 and we will quote you with-

out obligation for your single property or portfolio.
Cover4LetProperty.co.uk is able to offer cover for:

® Residential flats, houses

® Commercial shops, offices

® [ndustrial units

® Vacant properties

® Blocks of flats

® Bed-sits

® DSS, asylum seekers, students

® Holiday homes, etc.

Save time and money — use Cover4LetProperty.co.uk,
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Articles contributed to this
issue by David
Lawrenson, author of
Successful Property
Letting - How to Make
Money in Buy to Let the
UK’s top selling buy to let
book and he runs BLOG
and a property investment
seminar and consultancy
company at:

www. lettingfocus.com

A Property Tax Portal was founded in September 2003 by Amer
".:} Siddig who is the managing director of the parent company
_ Tax Portal Ltd. Amer, a former IT professional and property
PF“]]B”NTM investor himself, is supported by a team of highly qualified tax
professionals. They produce the highly successful Landlords
TAL Property Tax Manager Software and now run regular Tax
Seminars for Landlords and Property Investors. The website is
packed full of useful information and products to help minimise your tax payments.

letting agents - a knowledge-base for practitioners, and a marketplace for buyers and suppliers.

I andlordZONE® - Helping Landlords since 1999 - is a portal website for landlords, tenants &

It gives Free access to all - and with around 1/2 Million visitors per month the site is a key focal
point for the rental property industry. The site hosts the busiest rental property Question and Answer

Forum for in the UK.

Got a letting problem?—try asking the LandlordZONE©® Forum

You have received an e-mail notification of this newsletter because you have subscribed on the web site,
you have been subscribed by others or through your dealings with us. We do not pass on your details to

anyone—that’s a promise.

If you no longer wish to receive these e-mails please click the UNSUBSCRIBE link in your e-mail.

Articles in all our publications are general information only. We try to keep information accurate and up-
to-date but we cannot guarantee this is always the case. Always seek expert professional advice before
making or not making decisions about investments and property management. We do not accept responsi-

bility for any loss suffered.
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